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List Like a Pro
Tips and tricks to help your 
products sell



This session will prepare you to:

Take great product 
photos

Price an item 
effectively

Create a compelling 
listing 



Perform a ‘Sold items’ 
search on ebay.com

Do a best web price 
comparison through popular 

search engines

Research pricing trends 
on explore.ebay.com

Pricing best practices



Great titles have Things to avoid

•Brand
•Size
•Color
•Capitalization Only On 
First Letter of Each Word

•L@@K at my stuff
• ***, @. %, !!!
•Opinions, “nice, lovely, beautiful”
•FULL CAPITALIZATION
•Condition of item, “New,” “Used,” 
or “NIB,” etc. 

Listing title best practices



Example of a great title



Great listings Things to avoid

•Use multiple pictures that are 
500px X 500px minimum
•We recommend photos that are 

800px X 800px or larger

• Include photos showing flaws and 
blemishes

•Use a white background and good 
lighting, allowing the products to be 
easily viewed

•Watermarks and picture graffiti

•Text
•Borders

•Distractions

Product image best practices
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Provide highest resolution images 
(800x800 recommended, minimum 500x500)

Product image do’s

Use a white or transparent background

Show only components or items being sold



Use images with promotional text or logos

Use images with watermarks

Use generic or placeholder images

Product image don’ts

☒
☒
☒



Great item specifics have

•UPC
•MPN
•GTIN
• ISBN

•Brand
•Condition
•Color
•Size

Item specific best practices



UN58MU6070FXZA

Global Trade Item 
Numbers (GTINs)

Manufacturer Part 
Numbers (MPNs)

Brand

Provide required product identifiers



Great descriptions Things to avoid

•Use complete sentences
•Are easy to read and well 
composed. Spelling really matters!
•Consist of a short summary 
paragraph or 3 – 4 quick bullet 
points

• Images
• Information that is already covered 
under business policies
•Active content: videos, GIFs, etc.
•Contact information

Description best practices



► Upload images to Gallery

► Use business policies and 
Shipping and Returns tabs 
for transaction information

► Use description for enticing 
details unique to your item

► FYI: For every 3 seconds it 
takes your description to 
load, there’s a 20% chance 
the buyer will leave your listing

Save description for enticing benefits



Let’s list an Item!



Questions?



Let’s get listing!


